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During recent months articles have been published in Washington
Regardie’s Business, 1986, and The NCAA Neus, 1986, denoting the number
of dollars generated by certain athletes to the financial benefit of particular
institutions because of the athlete’s enrollment, athletic participation and
subsequent team success. It appears that information contained in these
articles is misleading and incorrect. Two well-known athletes who have been
involved in these projections are Doug Flutie, quarterback for the Boston
College football team, and Patrick Ewing, center for the Georgetown
University basketball team. This article comments on the misleading
information as presented in both the Flutie and Ewing projections, identifies
other factors which must be considered in such monetary projections and
details the dangers of this misleading practice.

Information pertaining to Ewing's projected monetary value of 12 million
dollars accruing to Georgetown University was published in Washington
Regardic’s Business magarzine, a Washington, D.C., business publication. An
error which was made in calculating the 12 million dollars profit to
Georgetown University is the use of the base figure of $11.00 per seat
(average ticket "door price ' per seat over a four-year period). Notseparated
or figured into their ticket ""door price’" was the reduced cost of tickets when
bought in advance, a three-tiered ticket price, season ticket prices, student
tickets, special ticket prices for special promotions and complimentary
tickets. The average ticket price over the four-vear period as stated by Rienzo
in the "'Letrers" section of The NCAA Neus, April 23, 1986, was closer to
$7.02, not $11.00 per seat. The 12-million-dollar profit would be lowered
not only by the reduced per-seat cost, but also by other factors such as:
sharing of profits from ticket sales, splitting tournament revenue and
payment of revenue taxes.




Page 44

e ~ The Academie Athicr. “omal, Falll 1936

Inform ini ie’
e da.tlon' pertaining to Flutie's monerary value ©o Toston College w
T ds ed in New England Mornthly, May. 1985, While = obwviouser rsan
noted, it i if ions i ¥ the caleulaner
c,l 1; not clear if the assumptions involved in somz of the calculari )
con ibiliti i . y
‘ sidere other possibilities that might have caused a monetary increa fnS
e i ' ‘ . . S PORTO ary sefto
the | stitution. For example, in calculating the increased revenue fr i
reshm icati iy
an applications, the New England Monthly article ¢ i -
freshman applicat e N f v artic.e compared revenue
n applications for the total of the :our y di
preceding Flutie's artend ] { rors daring Flasn
prece ndance to the toral of the four vears during Flutie’s
m ibuti ;
ent at Boston College, attributing all of the difrerence in this form of
rev ie’ i
enue to Flutie’s attendance. Circumstances other than Flutie's enrollm
may have caused some of the difference. o
Asu ‘hi
A mn}:ary of the factors which need to be considered when artemprting to
valua
. te the mgneéary revenue a student-athlete brings 0 an institution are
enrollment and admission icati i ‘ :
applications preceding th
e enrollment of th
student-athlete; the diff ce i o
erence in per-game home art
attendance af h
srudent . ' ter the
ud t at.hleltedmatrlculates to campus; increase or Jdecrease in television
revenues including post-seas .
son play: post-season rev f
: . : st-ses Znues from contests;
reven nrests
incre se or decrease in sales from related paraphernaliz. including clothin :
i C i ‘ |
n;reases or decreases from concessions. However. it is important .
note t f ‘ .
. at all of these factors may have to be adjusted due to unigu
ircu *hi i i ;
o Fmstaniesl}\ hich could have caused the increase or decrease in revem?es
s Figure 1 illustrates, some of b | |
, e of the revenue changes
' : s may have o d
without the particular i y : withor
student-athlete enrollin i i
gattheinsutution and with
the subsequent tea "B muet be
m success. For example, in Fi
> . in Figure 1, area B
e . ‘ . area B must be
d flrom projected revenues before arriving at a srudent-athlete's
revenue v f i y ‘ hi
. e value. Therefore, area A represents the increased revenues which can
eca)tmbuted to a particular student-athlete. )
nce ‘! ’
2 1ths1 dne\\ revenues have been calculated. it is important 1o
,
: lrcelltey educt the necessary expenses. Examples or these deductions
inc : instituti ing 1 .
hu e: an institution sharing its bow! game and television revenues with
other ¢ ce instituti \f g : | s
orher onference institutions and the conference office. Also, sales tax must
e su i i i ) ‘ . et
g t;acted from the appropriate items (tickets, trinkers, food. etc.)
e a . . ) . . - ' ) e
langers of publications which provide misleading inf i
many. First, alumni are misled and channeled into thi kt ot O};mat‘on ne
A InkKing that by iri
a "blue chip” athl instituti : rove e
ete the institution should i <
. | uld substantially i i
2 "blue ; ially improve its
inancial status. Second, faculty members and students assume that there will
i )
o t erﬁlpresintly are more dollars available than acrually exist. Third
ent-athletes begin to think tha : ‘ . ‘
tthey are of much gre i i
srudencath : greater financial value to
the | ]:ntijtlo}? t{:ar}\}ls true. Fourth, budget committees at institutions mav
akenly think that athletic de l
\ partments have stored or hi i
: r hidden m
somewh ' dene.
sor e:. Last, and in a somewhat different vein, prospective student
etes; ould not be misled into thinking that their monetary value is
. . . . . ‘
greater than it actually is. In most situations the athletic monetary value of
prospective student-athl inimi ' :
ete should be minimized, while the student’s

Page 45
Eight Year Time Span
- o~ ) « ©
e 283 3 8 § 8 ¢
@ = 2 o e @ @ @
o, 10,000 T T T T T T T |
® {
w g [=)
gz 2 9,000F “
‘;’ o2 Student athlete
~ Eq motriculaoted 1o !
522 8,000 institution !
s -= !
O v |
2ce8 7,000t |
"5 l
so° 6000r
3% 1978-82 AverggeReverve | _ _ ____ _ _——J
o :2 5,000 'I
é.?. ® |
cwg 4000F |
[=] E; |
ER: 3,000 |
oo . |
o e - "
0® %0 2,000 |
=] E " wn
c = 8 o ‘
®o 22 1,000F 4 Years f 4 Years
o c o3 I —
x ®o e 0 1 1 L 1 L ) 3 g

Example of trend considerations
which must be part of analysis.

Figure 1.

educational value should be emphasized. The student-athlete must be
reminded, encouraged and assisted in developing and retaining equilibrium
berween displaving athletic skills and efforts to complete a degree in higher
education.

It is doubtful that institutions such as Boston College or Georgetown
University would argue that the two aforementioned athletes did not, by
their attendance and athletic skills, bring dollars to the institution which
would not have been received had the two athletes not attended their
respective institutions. The question is, how much money was gained by each
of the two institutions because of the two athletes? Broader questions are:
What is the financial gain to an institution from the enrollment and athletic
skills of an outstanding athlete? Is there a realistic plan or formula(s) which
can be used in attempting tO calculate the monetary value of an athlete to an
institution?

It seems elementary to develop a plan or formula which can project the
monetary value of an athlete to an institution. However, it is complex to
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develop an individual analysis or overall process which accurately ang
realistically identifies those items and to what degree those items shoulg be
used to determine the monetary value of a particular student-athlete o :
particular institution during a specified time period. Providing misleading
information can be extremely harmful; therefore, everv effort must be mage
to eliminate inaccurate analysis processes which project incorrec
information.

It is relevant and probably important that institutions attempt to analyze
the financial importance of student-athletes. For if they don’t, uninformed
media (as in the Ewing case) may attempt to analy:ze the student-athlete’s
financial importance, resulting in misleading information being disseminateqd
to the general public.

Counselors and other persons who have the responsibility of
communicating with the press need to be aware of how factual informarion s
obtained, calculated and analyzed, rather than accepting the information as
truly representing the situation or condition. People who are to officially
comment on financial conditions related to the institution and the student-
athlete have the responsibility to analvze all pertinent information.

Student-athletes need to realize that the opportunity to obrain an
education and an academic degree is part of the exchange for athletic
involvement. From the beginning of the recruitment process and throughout
the educational experience, the academic counselor should stress the **hand-
in-hand” relationship of athletics and education. Advising the student-
athlete concerning athletic and academic matters needs to begin when the
coach or other official representative of the institution conducts the first visit
with the student-athlete. Acknowledging academics and creating an academic
emphasis should be part of all recruiting visits.

Academic counselors needs to accent that the student-athlete is assisting
the institution by displaving athletic skills and the institution is assisting the
student-athlete by providing an educational opportunity: thereby helping to
provide challenging and rewarding employment possibilities following the
student-athlete’s active period in athlenics.

Student-athletes, through their athletic experience, need to learn abour
courage, leadership, self-expectation. disciptine, pride, sacrifice, ethics,
failure and success. The optimal achievement 1s to create an environment
whereby the student-athlete will assimilate experiences and formal
education, thereby becoming an asset to one's profession and to society.
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